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Lisa Wilber and The Winner I n You

       

Present       

 

August 14, 2008        

  

Bits 'n Pieces  

The Boston Avon 2-Day Walk 
for Breast Cancer 2009 
organizing activities have 
begun.  I'm happy to 
announce that I've been 
named the captain of the 
official Avon representative & 
employee team: TEAM 
AVON BELIEVE.  If you live 

Dear Jon,   

Welcome to the new and improved IDEAS YOU CAN USE from Lisa 
Wilber and The Winner In You!  We've converted to using Constant 
Contact in the hopes of providing a better experience for you, our 
subscribers.  We hope you enjoy the new look and feel. 

Snapshot from Lisa's Day
What she's reading right now: 

 

Upstairs bathroom: "Dream Big" by Lisa Hammond (available from 
your Barefoot Parties consultant)   

Night Stand: "Fast Company" magazine, July/August 2008 issue 
(subscribe at www.fastcompany.com)   

Downstairs bathroom: "Lunch Box Menus For You: 40 weeks of 
lunch box menus and grocery lists made especially for school aged 
children" by Janice A. Johnston, RD (www.menusforyoubooks.com)   

What's playing on the car CD player: "How to Think Bigger than 
you ever thought you could think" by Mark Victor Hansen  
(www.markvictorhansen.com)   

Favorite Music Video this week: "Best Mistake I Ever Made" 
performed by Kevin Fowler   

Last TV Show watched a full episode of (not counting Wonder 
Pets): "CMT Insider"

 

http://www.fastcompany.com
http://www.menusforyoubooks.com
http://www.markvictorhansen.com


in the Boston area or would 
travel in for the walk, let me 
know so we can get you on 
the official team.  Not only is 
this such a worthy cause, but 
I can show you how to use 
your involvement in the walk 
as a marketing tool to 
promote your business.  If 
you'd like to visit my web site 
for the walk or make a 
donation, visit it at 
www.lisawalks2009.com.      

       

Joining the Direct Selling 
Women's Alliance for $1 
special continues -- go to 
www.joindswa.com for 
details.  That's 1 month for 
$1 -- give it a test drive 
today.  In my opinion, the 
investment in a membership 
to DSWA is worth it if only for 
their library alone.  Members 
get unrestricted use of a 
whole library of material that 
can be copied and pasted 
right into your downline 
newsletters and eblasts!  
Think how much time that 
will save you!  The library has 
articles by famous writers 
such as Les Brown, Jack 
Canfield, Mark Victor Hansen 
and even me!  (Lisa Wilber)  
Your membership in DSWA 
gives you free use of these 
articles with no copyright 
infringement worries.  Now 
that's worth it right there!        

       

Success and Failure
"Success and failure.  We think of them as opposites, but they're 
really not.  They're companions - the hero and the sidekick. " 
~Laurence Shames   

Looking back, I now find it all pretty funny.  Ironic, actually.  
When I first started doing Leadership (what the company I 
represent calls their MLM program) many, many people 
thought they were doing me a favor by pointing out that 
only 5% of people that get into network marketing or MLM 
actually make a lot of money doing it.  Now I'm not sure if it 
was just me being less worldly or my undying optimism, but 
I didn't realize they meant it in a bad way.  They were trying 
to tell me that a very small percentage ever earned big 
money in the industry.   

What I heard was that I needed to be in the top 5% of the 
people.  Period.  I didn't stop to think about whether that 
was possible or not.  That's why it's funny and ironic.  If I 
knew then what I know now I might not have started 
building my business -- but then again, if I had known then 
how it would all turn out, I would have worked ten times 
harder, too.   

Maybe some times we just have to find our mission and stay 
the course and believe that it will all work out in our favor if 
we stay focused and be persistent.  That may be the hardest 
part of all -- staying the course when everyone else around 
you is telling you you're wrong.   

I remember after a few years of working my direct sales 
business full time and I was just on the verge of making 
some good money.  I really felt things were starting to come 
together.  Money was still tight, though and my Mom finally 
said to me "I know you really want this to work out, but I 
really think you should get another secretarial job."  It was 
hard telling her, one more time: "Hang on Mom, it's so 
close.  This is really going to work out.  I promise!"  I had 
borrowed money a few times to make rent and never 
seemed to have any extra.  When we went out to lunch, she 
always paid.  I just really wanted this to work out, but I 
didn't want my mother to be disappointed.  That was the 
hardest part.   

It wasn't long after that that things began to change.  I 
made Senior Executive Unit Leader (top of the pay plan in 
our company) and started getting a car allowance.  I was 
earning the annual company trip and the checks started 
getting bigger and bigger.  I was finally able to pay Mom 
back for those times she gave me rent money.  And then 
you know what happened?  My Mom joined my team!   

Are you at the point in your business where you are working 
so hard but things just haven't clicked for you yet?  Are you 
telling your family & friends "Hang on!  It's close!" about 
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"Lisa Wilber with Keeper, 
owner & CEO of 
www.directsellinglive.com "   


